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Q Vision

ARQIT

Our mission is to use our world leading quantum encryption
platform to keep safe the data of our governments,

enterprises and citizens.

Arqit’s quantum tech stack allows lightweight end point software to create
encryption keys which are computationally secure, zero trust and one time in
infinite numbers and infinite group sizes. We already taking the software to

market at pace.

aarr Problem: legacy encryption is obsolete

= PKl| was designed decades ago
= |t was never intended to protect our hyper connected world

= [t has many vulnerabilities in its implementation for attackers to exploit

=  Quantum computers will soon compromise the mathematics at the heart of PKI
= The world is being urged to create and adopt new protections

= The efforts to make PKI more resistant to guantum attack are temporary, and pose
grave problems in usability

“We need to determine where, why, and with what priority vulnerable public-key algorithms
will need to be replaced, and we need to understand the constraints that apply to specific use
cases. These initial steps in developing and implementing algorithm migration playbooks can

and should begin immediately.”

National Institute of Science and Technology, U.S. Department of Commerce, April 28" 2021
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ARQIT  Solution: A new way to distribute symmetric encryption keys

Symmetric keys are the solution

Long random number cannot be broken by computers
Used with physical couriers for decades
Previously not possible to distribute them electronically with adequate security

Argit transformational innovation

A completely new way to create and distribute unbreakable symmetric keys
1,435 patent claims filed

Simple to implement
The keys are used in a global standard algorithm that is already widely used called AES256

Suitable for hyper scale
Software, fulfilled from the cloud, automatically creates keys in infinite volumes at minimal cost,
Solves the problem for every connected device in the world

Transatlantic leadership in cloud encryption

David Willlams
CEQ & Founder

Formar CED & Co-Founder, Avans ple.
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Dr Barry Childe
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Director
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Chief Revenue Officer
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Chief Product Officer
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O A moat of 1,435 patent claims

oy What does the product do?

= Quantum satellites will put the root source of symmetric key data
into global data centres to form the QuantumCloud™

= |n our network today, the role of satellites is emulated in data
centres, which is very secure. But, targeted for 2023, we intend
to launch two quantum satellites and for the network to become
fully quantum safe end to end

= Devices like phones, servers or cars want to communicate
together

= They both send information about their own key to the
QuantumCloud™

* That information is transformed and returned to both
= The devices can now create a NEVW shared symmetric key

= They use that key inside an AES256 algorithm to securely share
information over the internet

= These keys are computationally secure and can never be known
by a third party

Q

oy What are Customers Saying ?

“Argit is paving the way in developing a new generation of quantum technologies that defend against sophisticated cyber-attacks on national
governments”.

- UK Government Minister for Science, Amanda Solloway MP

" We are proud to be providing this technology to UK customers, which will bolster our industry-leading security capabilities.”
- Howard Watson, Chief Technology Officer of BT

"an opportunity to contribute enhancement of cyber security capahilities for the important benefit of Japanese governments, enterprises and
citizens.”

- Eiji Ishida, Executive Officer and General Manager, Sumitomo Corporation

“With the support of the Canadian government, we have been pleased to be associated with Argit's commercial mission ... which will further
the collective security goals of the "Five Eyes’ community of nations”.
Marina Mississian, Senior Director Honeywell

“Argit ... a key element of Leonardo’s strategy to establish and deliver next generation systems to our customers enabling effective and secure
multi-domain operations including in the cyber and space domains”.
- Nerman Bone, Chair and Managing Director, Leonardo UK

“Leveraging our U.5. expertise related to market access for gquantum encryption technology has the potential to add significant value to our
customer solutions.”

Nick Chaffey, Chief Executive of Northrop Grumman UK, Europe and Middle East

*.. a ground-breaking approach to legal innovation that has given us an opportunity to shape the next generation of KYC and compliance
software.”

Dr Justin Hill, Partner at Dentons
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swar Commercial strategy - scalable business model

Product
+ Software is downloaded by customers and used automatically
» Software API calls for keys to be created when needed, which triggers billing

Distribution
+ Channel partners resell the service — strategy to get early traction
+ Any customer globally can buy direct and use in the cloud. A web fulfilled hyperscale strategy

Customers
= |nitial focus on Defence, Telecoms, Financial Services, Automation
= Ultimately every global device is a target - smart phone, loT sensor, car, plane, cloud machine.

Pricing
6 = Service price based on metered API calls for key creation
- + Defence customers buy a private instance service for fixed price per annum

Cost structure and margin profile

« Low variable cost

U = Low capex — two satellites will deliver 2 quadrillion keys per annum

g Large and growing information security and risk management market

$194.3bn

Arqit plays into every subsegment
g

m Consumer Security Software
m Security Sendces
m Cther Information Security Softwans
B Metwork Securily Equipment
u Infegrated Risk Managemsant
m Infrastructure Profection
uIdenlily Actess Management
= Drata Security
Cloud Security
mApplication Security

2019
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ARQIT

Executed contracts
for project or annual
recurring revenues

Contracts for annual
TECUITING MeVenUes
under negotiation

Qesa

DENTOMNS

Material backlog and pipeline already secured

Framework confracts

i Other business
for technology pilots develo,
pment
signed or in or in plpaling

advanced negatiation

~$1.1 billion

of backlog
and pipeline

Represents a very small proportion of the target market for the Platform-as-a-Service, but

provides a good start

Mok Thase projechions ans 1o Ehstralsss purposes orly and shiukd nol b raked wpomas being nece ssarly inScatv of fulur results. Tems [or conimaks URar nepolabon ar Sobpe s momleation o mey nol be fnalsed. Backleg and pipsine £ecis bon asistng
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ARQIT

Early distribution strategy backed by blue-chip partners

Tech applies to every vertical in the World, but early Customers secured in key vertical markets

verizon’
Juniper

Making fixed and 5G
networks end to end
secure.

Mofe: Exlsing cusioners and CONiracts Lager megoiiation

GovRrnmant
of UK

Sumitoma
Corporation

NORTHROP
GRUMMAN

Securing the future
battlespace.

=

Financial
Services

Automation

Major payment
network a

Global payment

networks. Connected cars.
Identity. Smart cities.

Bleckchain. | -
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ARQIT

Monetisation

There are three different ways for customers to pay Argit for the
QuantumCloud™ :

= A channel partner (like a national telco) sells to large enterprises and government

departments and pays Arqit net of its margin — operating now

= A defence customer buys a “private instance” from Arqgit directly — operating now

= A SME buys in the cloud from Argit directly — cloud fulfilment strategy for Q4 2021

Q

Wome.s Typical Customer 1 — The Channel Partner

Distributors deliver early go-to-market wins

Distributors want early exclusive advantage

We offer quasi territorial or sectoral exclusivity

In return, a binding revenue commitment over five years
When they sell more than the minimum they pay mare
They are obliged to sell to sub-distributors

We retain right to sell direct

Value proposition

‘We publish a retail price
The distributor pays 60% of retail

Targeting a master distributor in each major target economy

Conclusions

Two blue chips signed this deal already and have begun the distribution
process

Minimum revenue targets are not challenging
Telcos will also consume the QuantumCloud™ inside their own nefwork
Material upside in this strategy

Typical Distributor Revenue Commitment
& End Customers Required to Fill It

A Typical .
M mm # of Enterprise
Revenug B
¥ Required to Fiil
o mimeni Commitment
(US§)
Year 1 50.¥m 1.6
Year 2 22.2m 5
Year 3 56.9m 14
Year 4 $12.1m I3
Year 5 $20.9m 34

Bsdunpliom

00 peat ENd Pire par Asnum. Swerags Humser of End Points: 1 2%

A0 Wirdiesak Discosnt

A typical Tier 2 telco will have

approximately 1 million enterprise &

public sector customers

Signing 34 enterprise customers in
5 years is a trivial <1% of a Tier 2
telco’s typical customer base

hichie: This: Enmpies 5 for U Stlve PUITDSRS ok and shoukd N e refsed Upon 35 Being neces saly indicative of fusene resuls. Temms for CORRCtS under neguiation ans subject to medmEaion e may nodke Snalsed. Achusl saks may difer matesaly hom projecied

volms.
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ARQIT
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Typical Customer 2 — Private Instance

BN GPIDE WERHARS J IV oou L
Identlfylng rnajor revenue sources early an thmimnts ally for federated quantum encryption satellite
netwar

Defence users are early adopters
There is currently NO COMPETITOR to maich Argit
Governmenis VWANT the Argit tech
EUT they want a private instance
= They want to control physical security of infra from kinetic attack
= Sowe created FOS which gives them all that PLUS more
= A tumnkey platform including satellite, optical ground receivers, Quantum Cloud ™
software ;
*  Commissioning support and training and 2nd line support
s Interoperability with and back up from other allied FQS customers

=  One FQS private instance is expected to deliver minimum $19m net revenue per annum
= Revenues scale as usage requires more satellites

= \We initially target 30 NATO allied countries

Q

ARQIT
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Typical Customer 3 — Cloud Delivered Enterprise

Scaling the business through global SME adoption

= [nitial marketing focussed on MDAs and Government

= The Cloud delivered version of QuanutmCloud™ will be launched in
2022, meaning:
= Customer validation done on line
= Contfract signature and payment online
= All software and support delivered online

= Entry level services for paired devices and low key refresh rate can
be as little as $25 per month

____ Transitions to here with
network effect

= Pricing is determined by a three
dimensional grid

= As devices connect to more devices,
network size grows and key refresh rate
increases.

« The network effect takes revenue per
customer up at an equivalent rate

4

___— Customer begins here

| # End Points in Network |

End Point Group Sizes |
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Financial projections highlights

ARQIT

Dac-TE, Sm 2021E 2022E 2023E 20Z4E 20Z5E
CuantumCloud™ 4 16 143 400 650
Froject revenuss 11 16 5 2

Total revenue 14 3z 153 402 660
% growedh 125% 7% 163% [ o5
Total COGS (5] [5] {13) (23] (51}

Gross profit 10 24 140 373 609
% margin BB 72 9% S Lok ]
[-) R&D expensa 4] 15] 121) (28} 137}
(-] Sales & Marketing expense (6] (1]} 122 (44) (73}
[-) GhA expense (5] 7l 115) (18} (22}

EBITDA (6] 3 B2 288 477
o marngin (395 9% 53% 7 %
(-1 CapExia 126) {24) {21} 1 1
(-] Change in NWC 7 - - -
(-] Tax expenss - - (1] (111}

uFCF 125) 121) &0 223 3587
% revenue nfm nm 3005 5h% S5
% cazh conversion n/m i 743 e T

Hata: Matrics thal ans considared non-GAAP financial Maasras ae praseried on & nen-3AAP basis withoul recandliaden of sueh lorwanciocking nen-GAAF maasuras Far mora infrmakon around non-
EAAR financal measres =se dide 3 Thess projedions are for dusyalie porposss onty and shoold not e reled upon as being necessanly ingicstvs of fulure resubis.
{a) Curmantly includas RED: caniract Fevenisss, subisct e Tulline conaract faminakody thase projects may e scooinbed fof &5 Grants” or as creaiis bo capex
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ARQIT

Transaction —- NASDAQ: ARQQ

Argit Quantum Inc. was admitted to NASDAQ on September T following a business combination with
Centricus Acquisition Corp

Gross proceeds were $115m, Net $96m

Approximately double the funding requirement of the Arqit business plan was covered, delivering significant

headroom

Capitalisation Ownership Amount %
Ordinary shares in issue® 110.1 81.9% Argit Founders® 88.2 80.1%
ESOP 8.5 7.0% Public and PIPE Investars 2.8 19.9%
Warrants 14.9 11.1%

Total 133.5 100% Total 110.1 100%

Excludes 10 milfion shares in deferred consigeration conditional on share price excesing 31250 per share for any 20 days dunng & conseculive 30 day trading penod
within fres years from closing

c CENTRICUS

14
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ARQIT

Defining the peer group for Arqit

"8y, CROWDSTRIKE

= JFrog

COLOUDFLARE

LDATADOG
Recent SPAC transactions

v First movers in new
categories

v Similar high growth

High growth
security and infrastructure

v Disruptive platform and
technology

v Similar growth profile

X Do not own a combination
of critical infrastructure and
*, end point security as Argit

Y
BLACK SHY

profile
—chargepoits: b, -

\ .l.u'll \
X Capital intensive ~ 4 4 AXON | Government tech

: ; LUMINAR 2
unlike Argit o \ .
x N i ftable L& m" m'" o T " -\__-QPaIant|r v Similar end customers i.e.
ot as profitable in ﬂﬂymﬂ / \ government

near term as Argit \ /
| % Higher proportion of
! hardware (for AXON)

Established security

v Security software end market

X Mature / relatively low growth

ARQIT

Highly Attractive Investment Case

Product solves an existential threat to the entire digital world
Argit can stop the cyber attacks crippling infrastructure and services

Product LIVE and for sale today
QuantumCloud™ V1.0 released July

Strong customer base
5130m in contracts already from blue chip enterprise and government customers and 51.1bn+ pipeline

Hyperscale revenue growth
A cloud delivered model allows vast TAM to be penetrated quickly

Globally unique and highly protected technology
Argit is four years ahead of RoW, with a Patent Moat of 1435 patent claims

World leading management team
Vast experience of leadership in Tech, Defence and Intelligence

High EBITDA margins
Minimal operating expenses and operational leverage expected to result in c.70% margins

Peobe: Metrics thal are cormdered non-Gas P Snancal messures are pressnled an a non GAAF besis withou reconcilalion of such forsard-loaking non-GAAF messures. For more informetion amund non-GaAP frencisl
maasras, ser slide 3; These projections ara for dlusraiive purpases anly and shewld not ba relied upan as kaing necassarily indicativa of fulu resubs; Backeg and pipsling rellects both axdsiing canlaciual commitmants, a0
s wedl Az Inital revsUs indications from potentisl customens that fave nol besn centrsclualy commitied. Atz ssies may difer matenally from projsced wome.
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